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Extensive work on website for CIBINQO 
launch. Client: Pfizer, FCB Health

Full Prescribing Information

Are aged 18 years or older 

Are inadequately controlled with other systemic drug 
products, including biologics, or for whom use of 
those therapies is inadvisable

Would prefer an oral, once-daily treatment option

Introducing CIBINQO
A new oral systemic treatment, with the 
flexibility to increase the dose if needed

JAK=Janus kinase; AD=atopic dermatitis.

CIBINQO is a JAK inhibitor approved for the treatment of 
appropriate adult patients with refractory, moderate-to-
severe AD who:

Pfizer for Professionals 1-800-505-4426

This site is intended only for US residents. The 
products discussed in this site may have different 
product labeling in different countries. The 
information provided is for educational purposes 
only and is not intended to replace discussions 
with a healthcare provider.

© 2022 Pfizer Inc. All rights reserved.
PP-ABR-USA-0257Patient Assistance Programs

Pfizer.com

Cookies & Privacy Policy

Contact

Terms of Use

Report Adverse Events

Quickly create one account for all PfizerPro 
resources, check sample availability and 
eligibility, and receive communications 
from Pfizer about our products.

Want more?

Register

Sign in

To report an adverse event, please call 1-800-438-1985

This site is intended for U.S. healthcare professionals.Prescribing Information Patient Information Indication Patient Site   

Now Approved: CIBINQO
CIBINQO is indicated for the treatment of adults with refractory, moderate-to-severe atopic 
dermatitis whose disease is not adequately controlled with other systemic drug products, 
including biologics, or when use of those therapies is inadvisable.

Limitations of Use: CIBINQO is not recommended for use in combination with other JAK 
inhibitors, biologic immunomodulators, or with other immunosuppressants.

Sign in

Register Now

Receive updates, resources, and more on CIBINQO and other Pfizer products. 

Register

Sign In

Now Approved: CIBINQO
CIBINQO is indicated for the treatment 
of adults with refractory, moderate-to-
severe atopic dermatitis whose disease is 
not adequately controlled with other 
systemic drug products, including 
biologics, or when use of those therapies 
is inadvisable.

Full Prescribing Information

Register Now

Receive updates, resources, and more 
on CIBINQO and other Pfizer products. 

Register

Sign in

This site is intended for U.S. healthcare professionals.

Prescribing 
Information

Patient
Information

Indication

Menu

SERIOUS INFECTIONS

Introducing CIBINQO
A new oral systemic treatment, with 
the flexibility to increase the dose if 
needed1

CIBINQO is a JAK inhibitor 
approved for the treatment of 
appropriate adult patients with 
refractory, moderate-to-severe 
AD who:

Are aged 18 years or older 

Are inadequately controlled 
with other systemic drug 
products, including biologics, 
or for whom use of those 
therapies is inadvisable 

Would prefer an oral, once-
daily treatment option

JAK=Janus kinase; AD=atopic dermatitis.

To report an adverse event, please call 
1-800-438-1985

Quickly create one account for all 
PfizerPro resources, check sample 

availability and eligibility, and receive 
communications from Pfizer about our 

products.

Register

Sign in

Want more?

Patient Assistance Programs

Pfizer.com

Cookies & Privacy Policy

Contact

Terms of Use

Report Adverse Events

Pfizer for Professionals 1-800-505-4426

This site is intended only for US residents. The 
products discussed in this site may have different 

product labeling in different countries. The 
information provided is for educational purposes 

only and is not intended to replace discussions with a 
healthcare provider.

© 2022 Pfizer Inc. All rights reserved.
PP-ABR-USA-0257

1. CIBINQO™ (abrocitinib) Full Prescribing 
Information. December 2021.

Reference:
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Extensive work on website for AZ Precision 
Medicine. Client: Astra, FCB Health
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Work in Adobe XD on interactive touchscreen 
panel. Client: ONO Pharma, FCB Health

ONO PHARMA USA:  
Dedicated to the Fight 
against Disease and Pain
We are an R&D-oriented pharma company from Japan 
specializing in prescription drug development across 
oncology, immunology, neurology and specialty research 
with high unmet medical needs.

Learn more at ONO-USA.com

Open  
InnovationPipeline Therapeutic 

Areas Innovation Mission 
Statement

Research & Development

Informatics: Omics analytics and computational chemistry
Human disease modeling: Human iPS cells and genome editing
Compound syntheses: Small-molecule and antibody drugs

We discover and develop innovative new therapies 
with the latest technology from:

We deliver our contribution to society 
by developing drugs that truly benefit 
patients

Pipeline Innovation Mission 
Statement

Open  
Innovation

Therapeutic 
Areas
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Individual results may vary based on several factors, including severity of disease, initiation of treatment, and duration of therapy.

Treatment CentersImportant Safety Information       Prescribing Information       Visit Healthcare Professional Site 

STUDY RESULTS    |    SAFETY    |    TAKING SPINRAZA    |    INSURANCE + SUPPORT    |    RESOURCES + EVENTS     |    SIGN IN 

SIGN UP

A treatment for children and 
adults with spinal muscular 
atrophy (SMA)

A treatment for children and 
adults with spinal muscular 
atrophy (SMA)

See the potential benefits

Sofia
age 2.5
Infantile-onset (Type 1) SMA
treated with SPINRAZA

Sofia
age 2.5
Infantile-onset (Type 1) SMA
treated with SPINRAZA

Claire
age 19
Later-onset (Type 2) SMA
treated with SPINRAZA

Claire
age 19
Later-onset (Type 2) SMA
treated with SPINRAZA

Review the safety profile

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

WHAT
COULD 
SPINRAZA 
UNLOCK?

IMPORTANT SAFETY INFORMATION
Increased risk of bleeding complications has been observed after administration of similar medicines. Your healthcare provider should perform blood tests 
before you start treatment with SPINRAZA and before each dose to monitor for signs of these risks. Seek medical attention if unexpected bleeding occurs.

Increased risk of kidney damage, including potentially fatal acute inflammation of the kidney, has been observed after administration of similar medicines. 
Your healthcare provider should perform urine testing before you start treatment with SPINRAZA and before each dose to monitor for signs of this risk.

INDICATION & IMPORTANT SAFETY INFORMATION COLLAPSE

See how SPINRAZA works Attend live events and webcasts Find a treatment center

Individual results may vary based on several factors, including severity of disease, initiation of treatment, and duration of therapy.

Treatment CentersImportant Safety Information       Prescribing Information       Visit Healthcare Professional Site 

STUDY RESULTS    |    SAFETY    |    TAKING SPINRAZA    |    INSURANCE + SUPPORT    |    RESOURCES + EVENTS     |    SIGN IN 

SIGN UP

 Based on commercial patients in the US (including Puerto Rico) as of December 2018.
†Includes clinical trial patients.
‡Clinical studies of SPINRAZA did not include sufficient numbers of subjects aged 65 and over to determine whether they respond   
 differently from younger patients.

*

2600+ infants, children, and adults with SMA have been treated with SPINRAZA 
in the United States.* They range in age from 3 days† to 79 years at first dose*‡

of individuals are adults* of individuals are in the 
maintenance dosing phase*

of individuals who started 
on SPINRAZA remain 

on treatment*

All stories

Safety Profile SMA360º™
Naviga8ng Insurance

SAFETYSTUDY RESULTS

Clinical Overview
Infan8le-onset
Later-onset
Presymptoma8c

RESOURCES + EVENTS

AEend an Event
Find a Treatment Center
SPINRAZA Stories
Downloads
Glossary
Register

INSURANCE + SUPPORT

How SPINRAZA Works
Dosing Schedule
GeRng Started

TAKING SPINRAZA

Terms of Use     Privacy Policy     Contact Us     Site Map  

© 2019 Biogen. All rights reserved.

This site is intended for US residents aged 18 and older.

All trademarks are the property of their respective owners.

Important Safety Information      Prescribing Information      Visit Healthcare Professional Site Treatment Centers [   ][   ]

A treatment for children and 
adults with spinal muscular 
atrophy (SMA)

OVER 2 YEARS OF REAL-WORLD EXPERIENCE

See the potential benefits

Clinical overview

Presymptomatic SMA
NURTURE

The potential of early treatment

A supportive, open-label study of 
developmental milestone achievements 
in infants aged 3 to 42 days diagnosed 
presymptomatically with SMA

Later-onset SMA
CHERISH and CS2/CS12

Motor function changes

Multiple studies of motor function 
changes in individuals aged 2 to 16 
years with Types 2 and 3 SMA

Infantile-onset SMA
ENDEAR

Motor milestone achievements

A well-controlled study of motor 
milestone achievement and survival in 
individuals aged 30 to 262 days with 
Type 1 SMA 

Clinical studies

*SMA360° services from Biogen are available only to those who have been prescribed SPINRAZA.
 SMA360° is intended for US residents only.

Individual results may vary based on several factors, including severity of disease, initiation of treatment, and duration of therapy.  

Sofia
age 2.5
Infantile-onset (Type 1) SMA
treated with SPINRAZA

Sofia
age 2.5
Infantile-onset (Type 1) SMA
treated with SPINRAZA

Claire
age 19
Later-onset (Type 2) SMA
treated with SPINRAZA

Claire
age 19
Later-onset (Type 2) SMA
treated with SPINRAZA

Review the safety profile

Your circle of support

Find out how SMA360° can help with 
insurance and treatment logistics.*

%>35 %>80 %>95

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

WHAT
COULD 
SPINRAZA 
UNLOCK?

EXPLORE SUPPORT

Sign up to learn about the latest news, support 
information, and upcoming events.

Stay connected
Your email address [   ][   ]

IMPORTANT SAFETY INFORMATION

Increased risk of bleeding complications has been observed after administration of similar medicines. Your 
healthcare provider should perform blood tests before you start treatment with SPINRAZA and before each dose 
to monitor for signs of these risks. Seek medical attention if unexpected bleeding occurs.

Increased risk of kidney damage, including potentially fatal acute inflammation of the kidney, has been 
observed after administration of similar medicines. Your healthcare provider should perform urine testing before 
you start treatment with SPINRAZA and before each dose to monitor for signs of this risk.

The most common side effects of SPINRAZA include lower respiratory infection, fever, constipation, headache, 
vomiting, back pain, and post-lumbar puncture syndrome.

These are not all of the possible side effects of SPINRAZA. Call your healthcare provider for medical advice about 
side effects. You may report side effects to FDA at 1-800-FDA-1088.

Before taking SPINRAZA, tell your healthcare provider if you are pregnant or plan to become pregnant.

Please see full Prescribing Information.

As a courtesy, our full Prescribing Information is also available en Español. For prescribing decisions, please 
refer to official approved labeling.

This information is not intended to replace discussions with your healthcare provider.

INDICATION

SPINRAZA is a prescription medicine used to treat spinal muscular atrophy (SMA) in pediatric and adult patients.

Watch stories of the unlocked potential in individuals treated with SPINRAZA

Unlocked: SPINRAZA stories

Lauren's Inner Traveler
Adults with SMA

Sofia's Inner Star
Children with SMA

Play videoPlay video

SPINRAZA was evaluated in individuals with all types of SMA and with varying levels of function 

See how SPINRAZA works Attend live events and webcasts Find a treatment center

Conversion of files from Photoshop to Sketch.  
Created new components and symbols, updated typography, footer,  

navigation, and ISI tray. Created mobile layouts. Client: CDM-NY, SPINRAZA.

Find a treatment center

See how SPINRAZA works

 Based on commercial patients in the US (including         
 Puerto Rico) as of December 2018.
†Includes clinical trial patients.
‡Clinical studies of SPINRAZA did not include sufficient    
 numbers of subjects aged 65 and over to determine
 whether they respond differently from younger
 patients.

%

2600+ infants, children, and adults with 
SMA have been treated with SPINRAZA 
in the United States.* They range in 
age from 3 days† to 79 years at first 
dose*‡

OVER 2 YEARS OF 
REAL-WORLD EXPERIENCE

SPINRAZA was evaluated in individuals with all 
types of SMA and with varying levels of function.

Clinical studies

Infantile-onset SMA
ENDEAR

Motor milestone achievements

A well-controlled study of motor milestone 
achievement and survival in individuals aged 30 
to 262 days with Type 1 SMA 

Later-onset SMA
CHERISH and CS2/CS12

Motor function changes

Multiple studies of motor function changes in 
individuals aged 2 to 16 years with Types 2 and 3 
SMA

Review the safety profile

See the potential benefits

WHAT
COULD 
SPINRAZA 
UNLOCK?

A treatment for children 
and adults with spinal 
muscular atrophy (SMA)

A treatment for children 
and adults with spinal 
muscular atrophy (SMA)

Individual results may vary based on several factors, 
including severity of disease, initiation of treatment, 
and duration of therapy.

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

Ian
age 36

Later-onset (Type 3) SMA
treated with SPINRAZA

% of individuals are 
adults*

of individuals are in the 
maintenance dosing 
phase*

% of individuals who 
started on SPINRAZA 
remain on treatment*

Watch stories of the unlocked poten3al in 
individuals treated with SPINRAZA

Unlocked: 
SPINRAZA stories

Clinical overview

All stories

*SMA360° services from Biogen are available only 
 to those who have been prescribed SPINRAZA.
 SMA360° is intended for US residents only.

[   ][   ]

© 2019 Biogen. All rights reserved. This site is
intended for US residents aged 18 and older.

STUDY RESULTS

Clinical Overview
Infantile-onset
Later-onset
Presymptomatic

Safety Profile

SAFETY

How SPINRAZA Works
Dosing Schedule
Getting Started

TAKING SPINRAZA

SMA360º™
Naviga3ng Insurance

INSURANCE + SUPPORT

RESOURCES + EVENTS

Attend an Event
Find a Treatment Center
SPINRAZA Stories
Downloads
Glossary
Register

VISIT HCP SITE           TREATMENT CENTERS     CONTACT US     SITE MAP

[   ][   ]

Sign up to learn about the latest news, 
support information, and upcoming events.

Stay connected

Your email address

Presymptomatic SMA
NURTURE

The potential of early treatment

A supportive, open-label study of developmental 
milestone achievements in infants aged 3 to 42 
days diagnosed presymptomatically with SMA

Lauren's Inner Traveler
Adults with SMA Play video

Sofia's Inner Star
Children with SMA

Play video

IMPORTANT SAFETY INFORMATION

Increased risk of bleeding complications has been 
observed after administration of similar medicines. 
Your healthcare provider should perform blood tests 
before you start treatment with SPINRAZA and before 
each dose to monitor for signs of these risks. Seek 
medical attention if unexpected bleeding occurs.

Increased risk of kidney damage, including 
potentially fatal acute inflammation of the kidney, 
has been observed after administration of similar 
medicines. Your healthcare provider should perform 
urine testing before you start treatment with 
SPINRAZA and before each dose to monitor for signs 
of this risk.

The most common side effects of SPINRAZA 
include lower respiratory infection, fever, constipation, 
headache, vomiting, back pain, and post-lumbar 
puncture syndrome.

These are not all of the possible side effects of 
SPINRAZA. Call your healthcare provider for medical 
advice about side effects. You may report side effects 
to FDA at 1-800-FDA-1088.

Before taking SPINRAZA, tell your healthcare 
provider if you are pregnant or plan to become 
pregnant.

Please see full Prescribing Information.

As a courtesy, our full Prescribing Information is also 
available en Español. For prescribing decisions, 
please refer to official approved labeling.

This information is not intended to replace discussions 
with your healthcare provider.

INDICATION

SPINRAZA is a prescription medicine used to treat 
spinal muscular atrophy (SMA) in pediatric and adult 
patients.

Your circle of support

Find out how SMA360° can help with 
insurance and treatment logistics.*

EXPLORE SUPPORT

Attend live events and webcasts

Important Safety Information   Prescribing Information SIGN UP

Individual results may vary based on several factors, 
including severity of disease, initiation of treatment, 
and duration of therapy.

>35

>80

>95

*
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VOI Flip Disc Panel    ||   Playlist 2

Frame 20: Spinning globe pushes people icons to the right to reveal a white screen 

Frame 21: Globe scales down and text appears. Globe continues spinning 

Frame 22: “Let’s work...” and the globe disappear and words fill the screen

Frame 22: Discs flip as the interaction changes

Frame 23: Words fill the screen around “Let’s work...” copy, and interactivity is enabled. Users 
can swipe away at the disease states. All pixels will repopulate after interactivity and before 
Playlist 1 restarts 

Frame 19: Dots flip to change text. People icons come together as a group and their arms 
animate up 

Creation of assets and storyboard for animated flipdisc wall panel, 
to be displayed at a conference. Client: DDBH, Celgene.

HEALTHCARE / PHARMA
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Large panels created for a trade show in Amsterdam.  
Client: DDBH, Kymriahh, Novartis.

HEALTHCARE / PHARMA
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REFERENCES

DLBCL INDICATION ALL INDICATION

THE TRANSFORMATION OF CANCER TREATMENT BEGINS HERE  

NOW APPROVED IN SWITZERLAND:

KYMRIAH® (tisagenlecleucel) is indicated for the treatment of adult 
patients with relapsed or refractory diffuse large B-cell lymphoma 

(DLBCL) after two or more lines of systemic therapy.

KYMRIAH® (tisagenlecleucel) is indicated for the treatment of 
paediatric and young adult patients up to 25 years of age with B-cell 
acute lymphoblastic leukaemia (ALL) that is refractory, in relapse 

post-transplant or in second or later relapse.

The first and only CAR-T cell therapy approved for both DLBCL and ALL1 

Click on an indication below to learn more

Please see the Summary of 
Product Characteristics and 
National Succinct Statement.

NATIONAL
SUCCINCT STATEMENT

BACK NEXTHOME

REFERENCESNATIONAL
SUCCINCT STATEMENT

Please see the Summary of 
Product Characteristics and 
National Succinct Statement.

DLBCL

TRANSFORMING THE TREATMENT OF CD19-EXPRESSING CANCERS1

KYMRIAH is the only approved CAR-T cell therapy built using the 4-1BB costimulatory domain
•   An autologous, adoptive immunocellular therapy, KYMRIAH reprograms a patient’s own T-cells to express a 

CAR targeting cancerous (and other) B-cells

Introduction of 
CAR into T-cells 

Lentiviral vector encoding 
KYMRIAH CAR

Patient’s T-cell

KYMRIAH T-cells recognise and kill 
CD19-expressing malignant (and other) B-cells

KYMRIAH may persist 
as memory T-cells

KYMRIAH T-cell 
expressing CAR

BACK NEXTHOME

REFERENCESNATIONAL
SUCCINCT STATEMENT

Please see the Summary of 
Product Characteristics and 
National Succinct Statement.

DLBCL

WHICH PATIENTS ARE RIGHT FOR KYMRIAH?

•   Have relapsed or have not responded (refractory) following ≥2 
systemic lines of therapy

•   Have relapsed following autologous SCT
•    Are being considered for autologous SCT but may have challenges 

with stem cell collection prior to high-dose chemotherapy
•   Are ineligible or not a candidate for autologous SCT due to inability 

to achieve CR or are unlikely to achieve CR

PATIENTS DO NOT NEED TO  
BE IN COMPLETE REMISSION

NO DONOR
IS REQUIRED

KYMRIAH
is for patients with relapsed 

or refractory DLBCL who have 
any of the following clinical 

characteristics1: WITH  
KYMRIAH

BACK NEXTHOME

ALL

REFERENCES
Please see the Summary of 
Product Characteristics and 
National Succinct Statement.

NATIONAL 
SUCCINCT STATEMENT

THE FIRST AND ONLY CAR-T CELL THERAPY 
APPROVED FOR PAEDIATRIC AND YOUNG ADULT B-CELL ALL1

Could KYMRIAH be the potentially curative treatment that your patients have been waiting for?

•  Have not gone into remission following frontline 
treatment (primary refractory)

OR
•  Have relapsed and cannot achieve remission       

(chemorefractory)
OR

•  Have had second or subsequent relapse following    
complete remission

OR
•  Have relapsed following allogeneic SCT

PATIENTS DO NOT NEED TO  
BE IN COMPLETE REMISSION

NO DONOR  
IS REQUIRED

QUALIFIED TREATMENT CENTERS SHOULD CONSIDER KYMRIAH FOR PAEDIATRIC AND YOUNG ADULT PATIENTS WHO:

WITH  
KYMRIAH

Digital touchscreen panel for a trade show in Amsterdam.  
Client: DDBH, Kymriahh, Novartis.

HEALTHCARE / PHARMA
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Logo explorations for Risdiplam brand.
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Concepts for website design for Risdiplam.
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Business Use Only          Not for External Use

Your guide to strategy, messaging, 
branding, and support for the upcoming 
launch of PIQRAY.

Issued: XX 2019

The

Launch Guide

Business Use Only          Not for External Use

After years of preparation, research, and coordinated efforts with global markets, the global launch of PIQRAY has arrived, marking  
a major milestone in the treatment of hormone receptor–positive (HR+), human epidermal growth factor receptor 2–negative (HER2–) 
advanced breast cancer (aBC). With its approval, PIQRAY becomes the first and only drug of its kind—furthering Novartis’ leadership 
in oncology. We are excited to share this moment with you as marketing efforts begin around the globe.

To help you prepare for local approval, a marketing resource has been created with various information about the PIQRAY brand, 
including brand strategy, positioning, messaging, and branding. 

Please feel free to reach out with any questions. With our coordinated efforts I know we will make this launch as successful as possible. 

Sincerely,
The PIQRAY Global Commercial Team

Welcome to the PIQRAY Launch Guide!

Please remember that any tactics created in your market require local NP4 review and all tactics should take into account other applicable 
local laws. All content in globally released tactics, inclusive of indication, is based on draft SMPC and must be adapted to reflect approved 
local label.

PIQRAY (Apelisib) Lauch Guide. Client: DDBH, Novartis.

HEALTHCARE / PHARMAHEALTHCARE / PHARMA



12

 Expert Perspectives on 
Multiple Myeloma

10 mg on
Days 1-28
OF REPEATED 28-DAY CYCLES

 • If tolerated, dose can be increased to 15 mg after 3 cycles

Convenient oral dosing

Capsule shown is not actual size. 

Well-established safety profile2

 

 
 

 

 

CALGB (Study 1) IFM (Study 2)

REVLIMID  
(n=224)

Placebo  
(n=221)

REVLIMID  
(n=293)

Placebo  
(n=280)

Neutropeniaa,b 177 (79.0) 94 (42.5) 178 (60.8) 33 (11.8)

Thrombocytopeniaa,b 162 (72.3) 101 (45.7) 69 (23.5) 29 (10.4)

Leukopeniaa 51 (22.8) 25 (11.3) 93 (31.7) 21 (7.5)

Anemia 47 (21.0)  27 (12.2)  26 (8.9) 15 (5.4)

Upper respiratory tract infection 60 (26.8) 35 (15.8) 32 (10.9) 18 (6.4)

Bronchitisa 10 (4.5) 9 (4.1) 139 (47.4) 104 (37.1)

Nasopharyngitis 5 (2.2) 2 (0.9) 102 (34.8) 84 (30.0)

Gastroenteritisa 0 (0.0) 0 (0.0) 66 (22.5) 55 (19.6)

Diarrhea 122 (54.5) 83 (37.6) 114 (38.9) 34 (12.1)

Fatigue 51 (22.8) 30 (13.6) 31 (10.6) 15 (5.4)

Asthenia 0 (0.0) 1 (0.5) 87 (29.7) 53 (18.9)

Pyrexia 17 (7.6) 10 (4.5) 60 (20.5) 26 (9.3)

Rash 71 (31.7) 48 (21.7) 22 (7.5) 17 (6.1)

Muscle spasms 0 (0.0) 1 (0.5) 98 (33.4) 43 (15.4)

Cough 23 (10.3) 12 (5.4) 80 (27.3) 56 (20.0)

MOST FREQUENTLY REPORTED ADVERSE EVENTS (AEs) IN ≥20% OF 
POST AUTO-HSCT PATIENTS n (%)1

• The most frequently reported Grade 3 or 4 reactions   
 adverse reactions (>20% in the REVLIMID arm)     
 included included neutropenia, thrombocytopenia, and  
 leukopenia

• In the MM maintenance therapy trials, Grade 3 or 4   
 neutropenia was reported in up to 59% of REVLIMID-   
 treated patients and Grade 3 or 4 thrombocytopenia   
 in up to 38% of REVLIMID-treated patients

•  VTE and ATE are increased in patients treated with   
 REVLIMID

 – Prophylactic medications (aspirin, heparin, or warfarin)   
   could be prescribed for patients at high risk for 
   thrombosis in CALGB1 

 – Protocol did not include systematic thromboprophylaxis   
   in IFM1

•  The serious adverse reactions, lung infection and 
 neutropenia (>4.5%), occurred in the REVLIMID arm

The adverse reactions listed from CALGB (Study 1) included events reported 
post-transplant (completion of high-dose melphalan/auto-HSCT) and the 
maintenance treatment period. In IFM (Study 2), the adverse reactions were 
from the maintenance treatment period only.

All serious treatment-emergent AEs (adverse events) 
were in at least 1% of patients in the lenalidomide 
maintenance group and at least 1% higher frequency (%) 
than the placebo maintenance group. 

ADRs (adverse drug reactions) where at least one was 
considered to be life-threatening (if the outcome of the 
event was death, it is included with death cases).

a

b 

>1,000 
patients2

HEALTHCARE / PHARMA
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The China-US Business Alliance invites you to attend a Chinese New Year Celebration! 

Guests Welcome

Please join us for cocktails and hor d’oeuvres
Thursday, February 15, 2018; 6-8pm

Location
AllianceBernstein L.P. 
1345 Avenue of the Americas, 
41st Floor (Between 54th and  
55th Streets), New York City 

RSVP
Please respond to Christina 
Chen at 212.969.2303 or  
christina.chen@bernstein.com

1

CAPITAL MARKETS OUTLOOK:  
JUNE 2018

Capital Markets Outlook: June 2018

THE MARKET IS TOO BEARISH ON OIL
The price of oil climbed above $80 in May, a gain of approximately 25% over the last three months and 75% since last 
summer.  But oil futures contracts suggest investors believe the price should retreat to $62 by 2024. We think that’s too 
bearish. While we believe today’s price is elevated, and is likely to retreat, we believe prices above $70 are more appropriate, 
but could be even higher if constraints from Iran and/or Venezuela prove long standing. Here’s why.

REGIONAL TENSIONS

First let’s review how we got to $80 oil. The price of oil is always 
influenced by several factors: the balance between supply 
and demand, geopolitical conflict in oil producing countries, 
costs to produce the next marginal barrel of oil, among others.   
Today is no different.   

Global production of oil is about 95 million barrels per day (bbl/
day). From time to time, geopolitical discord has been a substantial 
impediment to reaching production levels. Today that friction 
is reflected in renewed sanctions on Iran by the US, which are 
intensifying fears that their production will decline. In fact, after 
analyzing production levels under previous sanctions, we estimate 
that Iran’s production will likely go down from about 3.8 to 2.8 
million bbl/day if the sanctions are the previous ones.

At the same time, the economic collapse in Venezuela, which has 
already lowered their output, may result in even further supply 
declines as oil companies potentially pull out of the country. 
Venezuela produces about one and one-half million bbl/day, down 
from about 2 million bbl/day before their struggles intensified. We 
believe these two geopolitical issues are the main reason oil price 
increases have accelerated during the last few months.  

This predicament is amplified by current inventory levels, which 
have moved from an oversupplied level to a balanced market. 
Therefore, there is no excess supply buffer, and prices are rising 
on the anticipation of tight, or even short, supply. 

WHAT THE MARKET’S ASSUMING

The Brent crude oil forward curve is much lower than the current, 
or spot, price. This tells us that the market is expecting oil to fall 
from where it is today to around $65 in three years and even 
more, to $62 in 2024. The reason for the expected fall in price 
is because the market has concerns that US shale production 
will accelerate,  and that OPEC will lift its quotas and increase 
production, both of which will ease tight supply. Investors expect 
this supply  to outstrip demand growth leading to a softer market. 

WHY ESTIMATES ARE TOO LOW – OUR VIEW

Our 3-year forecast calls for oil prices to be about $70, with the 
price likely higher at the end of that forecast period. Stronger prices 
make sense: From a demand perspective, solid and synchronized 
GDP growth world-wide stimulates demand, and from a supply 
perspective, low capital expenditures globally and cost inflation 
for the US shale industry all argue for prices at or above $70, in our 
opinion.  Let’s walk through our thesis in detail.  

CAPITAL EXPENDITURE DECLINE  

There is a natural, geologic decline in oil produced from existing 
wells. Production from new wells typically compensates for 
this decline. However, as oil prices started falling in 2014, so 
did the capital expenditures to explore and drill new wells from 
drillers outside of the US. This year and next, oil producers are 
still producing strong growth from projects launched before 
2014. However, as the number of new projects has dropped 
sharply since 2014, and a project typically takes 4-6 years to start 
production, by 2021, new projects will be delivering much lower 
growth (Display 1). This reduced supply is supportive of elevated 
prices for longer. 

Display 1

TITLE HERE

Designs for global wealth management firm. Left to right: Invitation for Chinese New Year 2018, Capital Markets 
Outlook monthly newsletter, mobile layout for cross-border investing. Client: Alliance Bernstein.
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Award Winning Short-Term 
Managers
Jerome Schneider and PIMCO’s short-term team were 
named Morningstar’s U.S. Fixed Income Manager of 
the Year 2015. The award notes the team’s ability to 
make “high-conviction purchases and follow(s) a careful 
approach, focusing on liquidity and minimizing risk.”

LEARN MORE

LEARN MORE

Awards & Recognition

4 
Years. 

PIMCO has won Morningstar U.S. Fixed 
Income Fund Manager in 3 of the last 4 years – a 
recognition of our ability to deliver attractive 
long-term risk-adjusted returns for investors 
across a range of categories and challenging 
market conditions.

JEROME SCHNEIDER  
AND TEAM

DANIEL IVASCYN AND 
ALFRED MURATA

MARK KIESEL

More

Our priority is not just to serve our clients today.  
It’s to serve them even better tomorrow. The 
scale and pace of change in financial markets has 
never been  greater. And we know it is crucial 
for investors to adapt.  From the early days of 
our history, PIMCO has had a forward-thinking 
culture, always looking to help our clients stay 
ahead of developments that will shape the 
investment landscape.

1971

PIMCO is founded  and 
pioneers a  total return 

approach to bond 

investing

1975

PIMCO begins using 
mortgage-backed securities 
in client portfolios, making 

us one of the earliest 
investors in the sector

1986

Four years after  
S&P 500 Index futures 

contracts begin trading, 
PIMCO introduces 

StocksPLUS strategies 
—groundbreaking portable 
alpha strategies that pair 
equity index futures with 
actively managed bond 

portfolios

1997

PIMCO launches the first 
Treasury Inflation-Protected 

Securities (TIPS)-
focused mutual fund on 
the same day as the first 

TIPS auction

2003

PIMCO begins offering 
tail risk hedging strategies 
to help guard portfolios 

against crisis-driven losses

2000

Four years after  
S&P 500 Index futures 

contracts begin trading, 
PIMCO introduces 

StocksPLUS strategies 
—groundbreaking portable 
alpha strategies that pair 
equity index futures with 
actively managed bond 

portfolios

2004

PIMCO launches 
alternatives strategies  
and expands the line
in response to capital 

markets innovation; we are 
now the largest provider 
of liquid alternatives in 
the U.S. by assets under 

management*

Helping you stay ahead of a shifting landscape

Design of Awards 
& Recognition 
landing page. 

Design of Awards &  
Recognition landing 

page. Client: PIMCO

FINANCIAL SERVICES
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$25B
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2004

PIMCO: Helping you 

stay ahead of a shifting 

landscape

PIMCO HAS A LONG HISTORY 

OF INNOVATION.

Lorem ipsum facto lorem how PIMCO's forward-thinking culture has enabled  

us to anticipate challenges and opportunities and to lead the industry in developing 

products that benefit our clients.

1978

TOTAL RETURN APPROACH

MORTGAGE-BACKED SECURITIES

1966

FRESH PERSPECTIVE

PIMCO chooses to set up its 

headquarters in Newport Beach, 

CA to foster the firm’s innovative, 

entrepreneurial spirit.

PIMCO is the first bond manager to invest with the 

goal of maximum total return, offering investors 

the potential for income and capital preservation.

PIMCO was one of the earliest 

investors in mortgage-backed 

securities, foreseeing that clients 

would benefit from the higher yields 

being offered in what would be a 

rapidly expanding market.

1971

1975

EXPLORE

LONG-TERM ECONOMIC 

TRENDS

PIMCO formally adopted the then-unique 

practice of crafting an annual (3-5 year) outlook 

for the global economy and financial markets, 

knowing this secular view will enable it to 

better anticipate the investment challenges and 

opportunities that will impact client portfolios.

S&P 500 Index futures 

began trading in 1982. 

Four years later PIMCO 

introduced groundbreaking 

strategies that pair these 

equity index futures with 

actively managed bond 

portfolios, a structure they 

refer to as StocksPLUS.

$25B AUM

PIMCO reaches 

$25B AUM

1978

1982

1987

1989

2000

2004

Commodities
PIMCO launched its first commodities strategy  

in 2000 allowing clients to diverse from traditional 

stock and bond portfolios and also to hedge 

against the corrosive effects of inflation. 

Today PIMCO is one of the world’s largest 

commodity managers.

Alternatives Strategies

PIMCO launches alternatives strategies 

and expands the line in response to capital 

markets innovation; we are now the largest 

provider of liquid alternatives in the U.S. by 

assets under management.

INTERNATIONAL BONDS 

AND CURRENCIES

PIMCO begins managing global 

fund income and currency 

investments, offering investors 

exposure to a broad and diverse 

set of international opportunities.

1975

INDEX FUTURES

Helping you stay ahead 
of a shifting landscape

SOURCESHISTORY OF INNOVATION

PIMCO HAS A 
LONG HISTORY  
OF INNOVATION.
Click here to experience how our forward-thinking culture 
has enabled us to lead the industry in developing products — 
helping our clients stay ahead of changing opportunities and 
challenges.

SOURCESHISTORY OF INNOVATION

1960 1970 1980 1990 2000            2010  2020

SOURCES

1966
Lorem ipsum dolor sit  
consectetur adipiscing
PIMCO moves from Los Angeles to Newport Beach, 
California, with parent company Pacific Mutual Life 
Insurance. After several years, PIMCO moves out 
of the Pacific Mutual building and into new space 
next door in order to foster the firm’s innovative, 
entrepreneurial spirit.

FOSTERING INNOVATION

EXPLORE

HISTORY OF INNOVATION

Lorem ipsum dolor sit  
consectetur adipiscing
PIMCO is founded and pioneers a total return 
approach to investing. 

1960 1970 1980 1990 2000            2010  2020

SOURCES

1971
TOTAL RETURN

EXPLORE

HISTORY OF INNOVATION

1960 1970 1980 1990 2000            2010  2020

SOURCES

Lorem ipsum dolor sit  
consectetur adipiscing
PIMCO was one of the earliest investors 
in mortgage-backed securities, adding the 
securities to client portfolios in 1975. 

1975
MORTGAGE BACKED SECURITIES

EXPLORE

HISTORY OF INNOVATION

1960 1970 1980 1990 2000            2010  2020

SOURCES

Lorem ipsum dolor sit  
consectetur adipiscing
PIMCO formally adopts the practice of crafting 
a long-term (3-5 year) outlook for the global 
economy and financial markets and use that 
outlook to guide investment themes and 
product development. 

1978
SECULAR OUTLOOK

EXPLORE

HISTORY OF INNOVATION

FINANCIAL SERVICES — PIMCO

Concepts for a digital timeline about the firm’s history of innovation. Explored both a vertical 
scrolling option and a horizontal layout. Coded project using the GreenSock animation platform.Concepts for a digital timeline about the firm’s history of innovation.

Explored both a vertical scrolling option and a horizontal layout. Client: PIMCO3
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Design and production of banner ads and landing pages for desktop, tablet, and mobile 
in an ongoing campaign to increase digital subscriptions. Client: The New York TImes
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Design and production of banner ads and landing pages for desktop, tablet, and mobile 
in an ongoing campaign to increase digital subscriptions. Client: The New York TImes

THE NEW YORK TIMES
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Order now at nytimes.com/
store or call 888.669.2709

* DISCOVERNEW offer applies only to purchases of a minimum 
of $99, before shipping and tax, on nytimes.com/store. Offer 
applies to domestic U.S.A. ground shipping only. Offer may not 
be combined with any other offers, discounts or coupons. Offer 
does not apply to returns or previously placed orders. Offer 
ends 11:59 p.m. ET, Saturday, February 28, 2015.

Introducing the new face of The New York Times Store. 
The redesigned site features an enhanced selection and 
a responsive interface for shopping with ease at home 
and on the go. Discover the differences now.
Shop the new Store at nytimes.com/store.

Free Shipping for orders over $99.  
Enter Code DISCOVERNEW *

Discover the New

Curated by The New York Times

The New York Times Collection

Personalized

Our best-selling 
personalized item! 
This 12" x 15" 
keepsake reprints 
every birthday 
front page in the 
recipient’s life. 
Comes with an 
engraved coin and 
display box.

The Ultimate  
Birthday Book
$179.95 | NSAP2176

Personalized Oak 
Wine Barrel
$89.95 | WINEBARREL   

Vintage Typewriter Key or  
Vintage Railroad Nail Cufflinks
$150.00 | TYPECUFF   $99.00 | NSAP3526

Black Canvas Tote Bags 
$38 | 13942  | 13941

2015 Day Planner 
$39.95 | 14243

2015 Three-Month 
Wall Calendar 
$19.95 | 14260

Perennial favorites 
to keep track of 
your days. Planner 
has a weekly 
calendar; wall 
calendar shows 3 
months. Planner 
is also available 
personalized.

Personalized  
Flask
$29.95 | FLASK

Keychain With Charms 
$12 | 14158

MARCH MADNESS
FULL N.C.A.A. TOURNAMENT  

COVERAGE
 ON SALE HERE

14-0469 NCAA Coverage Newsstand Sign_6x8_EO4.indd   1 3/13/14   1:09 PM

INFORMATION
INTEGRITY
LUXURY

The Premier Destination for Luxury Advertising. 
For more information, call Todd Haskell: 212.556.3564, hasketr@nytimes.com

THE NEW YORK TIMES
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New Yorkʼs largest IT workforce 
development organization

www.perscholas.org
RSVP: events@perscholas.org

Save the dates and ad for two NYC-based nonprofits. Clients: Per Scholas, Hispanic Federation 
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Logo designs for various candidates and small businesses/intiatives.  
Clients: Red Horse Strategies, Mary’s Therapies, Catskill Mountain Foundation.
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On left: Wordmarks / typographic explorations for typography class at SVA. On right: 
Workmark and invitation design for Vertical Players Repertory opera company. 
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TYPOGRAPHY

Here is 
New York.

Here is New 
York.

Here is 
New York.Here is 

New York.

It can destroy an individual or it can fulfill him,  
depending on a great deal of luck. 

No one should come here unless  
he is willing to be lucky.

E. B. White, 1955

Here is 
New York.
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      and tough,damaged people. —Pete Hamill
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Typographic explorations 
of quotes about NYC for 
typography class at SVA.  
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crime 
and 

punish-
ment

FYODOR DOSTOYEVSKY

VINTAGE CLASSICS

“A literary 
     tour-de-force”

            — Regina Vargas 
                         New York Times Book Review

the new translation by LARISSA VOLOKHONSKY Winner of the Pulitzer Prize

notes  
from  

under- 
ground

Vintage Classics

the new 
translation 
by Larissa 
Volokhonsky

Fyodor Dostoyevsky

Winner of the 
Pulitzer Prize

“A literary 
tour-de-
force”
— Regina Vargas 
     New York Times  
     Book Review

the 
idiot

the new translation by Larissa Volokhonsky

Vintage Classics

Winner of the  
Pulitzer Prize

the new translation by 
Larissa Volokhonsky

“A literary  
tour-de-force”

— Regina Vargas 
     New York Times Book Review

Fyodor Dostoyevsky

Book cover designs for typography class at SVA.  
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Emily is an art director, designer, visual artist, writer, and singer with a 
professional background that spans a variety of industries.

A native of the suburbs of Chicago, she received her B.A. in Literature from UC 
Santa Cruz and studied fine art, literature, languages, classics, and graphic and 
web design at the UC San Diego, Brown University, Parson’s School of Design, 
and School of Visual Arts.

She has extensive experience designing for the nonprofit sector, �especially for 
performing arts groups and organizations working for human rights, peace and 
justice, environmental conservation, �and community improvement. She has 
also worked in a number of for-profit industries, including media, finance, law, 
politics, and advertising. She lives in Brooklyn, NY and has freelanced at The 
New York Times, Alliance Bernstein, Omnicom Health Group, and currently 
works full-time in pharmaceutical advertising at FCB Health.

Emily Owen
973.803.6353  |  www.eeowen.com

emily.owen
Underline




